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Let's Get
Started!

If you could have any superpower,
what would it be?




Beyond .
Webinar

v" Recording and slides will be sent via email.
v Look out for exclusive Bonus Content!

v" Visit OneCause.com/Resources for on-demand webinars.
v' Add questions, comment, or send emojis in the Chat.

v Help share on social!

WIN: Amazon Gift Card
Help drive future webinar content!



Meet Our Presenters

Steve Lausch Joe Duca
Director, Product Marketing VP, Product Strategy
OneCause OneCause
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NOT YET ﬁ NOT YET ALREADYV
ON PLATFORM ON PLATFORM

TIPS, WHAT'’S WHAT’S
IDEAS & DIFFERENT = NEW &
BEST & EVEN AVAILABLE
PRACTICES BETTER? ERLLS B2
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How We Drive Event Revenue

Integrated Ticketing
Sponsorships

Online Sales

Configurable Sponsorship Levels
Tracking Impressions & Exposure
Analytics

Invoicing

o O O O O

Fixed Price ltems

Raffles

onecause’



How We Drive Event Revenue

Q WHAT WE'RE NOT TALKING ABOUT TODAY JWI—IAT WE ARE TALKING ABOUT TODAY

Integrated Ticketing
Sponsorships

Online Sales

Configurable Sponsorship Levels
Tracking Impressions & Exposure
Analytics

Invoicing

o O O O O

Fixed Price ltems

Raffles

* Donation Appeals

e Auctions

Secret Weapon (don’t go anywhere!)

WE HAVE A SECRETyWEAPON,
AND IT'S[PUPPIES!

- onecauses
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DONATION
APPEALS

onecause’



Types of Donation Appeals

DEBATE 1: TIERED v OPEN APPEAL

Tiered

* High dollar events, sit down dinners,
established communities

* Levels should relate to ticket prices

* Need an experienced auctioneer

Open

* Any type of event, esp non-gala

* Any levels work, encourage repeat giving

Auctioneer rotates through talk tracks

$250,000

$113,525

$180,000

$500

Thank You Donors!

HID X DU JVIITD

Josh & Mary Stewart
Brian Bond

Sheila & Marc Davison
Chuck Conrad

Bob & Susan Richards

Dan Thurston & Jim Ferren
Travis Swift

Thank You Donors!

Iris & Bo Jones

Josh & Mary Stewart

$113'525 Brian Bond

Sheila & Marc Davison

Chuck Conrad

Bob & Susan Richards
Dan Thurston & Jim Ferren
Travis Swift

onecauser




LET’S HEAR FROM

YOU

Which delivers more revenue
for your appeals, fund-a-needs,
etc.?

a. Open appeal with mobile donations

b. Tiered appeal with mobile donations

c. Tiered appeal with paddle raise onecause’



Types of Donation Appeals

DEBATE 2: PADDLE RAISE v MOBILE

Paddle Raise

* Creates social proof
* Requires extra work & coordination

Endowment Fundraising

DONATED GOAL
$113,525 $180,000

Mobile

* Auctioneer thanks by name
* Easier to execute

You can even do both!

onecause’




[ ] [ ] [ )
Drive Givin g Momentum e | SR
Search Commitments Q
All Commitments Not Paid Not Recognized
_ — - o
Max Hubbard $10,000.00 Confirmed
Bob Raberts. $15,000.00 Confirmed
e Commitments candrive . —
Steph Ragozzine $15,000.00 Uncanfirmed
momentum —
Proceeds by Type $100000 Confirmed
$225,855/$250,000 (90%) $1000000 | Confirmed
M Covered costs: $1,539.25 $5,000.00 Confirmed
* Trackyear-roundagainst goal -
Tickets: $13,650 §250000 peid
$5,000.00 Paid
. Sponsorships: $76,354

. Silent Auction: $14,510

* Recognize on-demand during s
Live Auction: $21,500
your event @ reffies: 1250

. Fixed Price Items: $90

Donations: $98,500

Including $53,500 in commitments

onecause’




Drive Giving Momentum

DONATION COMMITMENTS

Thank You Donors! Donors Over $1,000

GIVING COMPETITIONS & | 50,000

Ruth Handler
Robert Smith
Ruth Handler
- Betty & Robert Buckles
d Top Donors Sllde Diana & John Fraser
Ginner Potter
Dave Doogan
Robert Smith
Gregg Kamp & Steve Thurston
Stephen Ferren

Dan Tomlinson

Jim Reding

©CBS S Senac @ @ Gt

onecauser



Drive Giving Momentum

DONATION COMMITMENTS

Top Tables - Total Proceeds

GIVING COMPETITIONS
/2 Table 7 Table 5
* Top Donors Slide $245,560 $48,095

Table 4

* Top Tables Slide . . $19,716

Table 1

$11,090

onecause’



Drive Giving Momentum

DONATION COMMITMENTS

Vote for Next Year's Theme

GIVING COMPETITIONS - s

$150

* Top Donors Slide

: y F Red Carpet Event
* TablesSlide R o Sl B 5100

Masquerade

e Donate to Vote $250

onecause®



Drive Giving Momentum

Tip Your Bartenders

DONATION COMMITMENTS

& Back to List

Bartender Tips

Mary Jane Judy + Kara Lowe
. S875raised

* Top Donors Slide

Donate

Tashayla Person + Tony Marquez
$465 raised

e Tables Slide

Donate to Vote

Christina Fenwick + Nate Keller
$400 raised

Adam Miller + Ike Opara
$320 raised

Newhouse
Kansas City

onecause’




Drive Giving Momentum

Support Our Cause Donate

DONATION COMMITMENTS

GIVING COMPETITIONS

Memorial Garden

MULTIPLE FORMS OF GIVING o s $500 th schoot wiluse th unds o

establish a memorial garden.

$250 raised of $500 goal
D

* Targeted Achievements

Help Fund an After School Program

¢ ()
Oneca u Se® Help support a program that provides and fun and
educational experience for children to participate in atter




Drive Giving Momentum

DONATION COMMITMENTS

GIVING COMPETITIONS

Cover the Cost of Admission

$50

M U LTI pLE FO R MS O F G IVI N G Cover the cost of admission for a family who is

* Targeted Achievements

* Impact Levels

Sponsor a School Field Trip

onecause’ R & 2




AMPLIFY REVENUE FROM
YOUR

AUCTIONS

onecause’



Are Auctions Still [ —
Worth It?

Auctions remain popular with guests

Auctions are the most successful
fundraising tactic

Auctions provide pre-event
engagement & revenue generation

Auctions provide post-event
connection to your cause




AMPLIFY REVENUE FROM
YOUR

AUCTION RO|
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AMPLIFY REVENUE FROM
YOUR

AUCTION Al"
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Auction AI™

RECOMMENDED LOTS

* Finds the closest 3 Lots

* Works right away before
bidding begins, automatically

there!

e Drives more revenue

onecause



Auction AI™

RECOMMENDED LOTS

SUGGESTED SORT

* Lot # order keeps Lots
at the bottom

* System figuresout the
best things people want

Silent Auction

Sort List

(O Lot Number: Lowest to Highest

s (® Suggested

(O Bid Count: Lowest to Highest

(O Bid Count: Highest to Lowest »
(O Price: Lowest to Highest

—~

(_) Price: Highest to Lowest

(O Best Deal

Dinner with Tina Fey Drive a Lamborghini for a Day Game Night Basket
$500 $750 $300

_4

onecaus



Auction AI™ o0

Paragraph v B I U

24k gold, 3 carat total weight diameond tennis bracelet

RECOMMENDED LOTS

SUGGESTED SORT

11}
i
in
X
5
S
&
i}
<

9 WORDS POWERED BY TINY 2

* Auction Lots Descriptions

* Fixed Price Item Descriptions
* Raffle Descriptions

* Event & Online Campaign Stories

Here's what you gave us

Lot Details

Name: Diamond Tennis Bracelet

Description: 24k gold, 3 carat total weight diamond
tennis bracelet

Item Details

Name: Diamond Tennis Bracelet

Description: 24k gold, 3 carat total weight diamond
tennis bracelet

Here's what we came up with

For tips on using the HTML editor, please click here a

€ (7 Paragraph v B I Y =

Lot 123: Indulge in the timeless elegance of this exquisite Diamond Tennis
Bracelet. Crafted with 24k gold, this stunning piece features a total weight
of 3 carats of sparkling diamonds. Perfect for adding a touch of glamour to
any outfit, this bracelet is a true statement piece. Bid now and support a
great cause at our charity fundraiser.

3 58 WORDS POWERED BY TINY ]

Caneel Try Again

onecause’




Auction AI™

“Not only did the Al item
description generator save
ustime, butitwas so
creative. It helped make
item descriptions much
more appealing, and it was
so much easierthanus
having to rack our brains
and come up with
something unique.”

Lauren Picascio,
Path2Freedom

!
RED RIVER % ly

CHILDREN'’

ADVOCACY CENTER

“We didn’t have to create
engaging descriptions or
think of fancy words for each
item. | simplyinserted a
description ofthe item and
the Auction AI™ tool
autogenerated a beautiful,
curated description. Itwas
a game changer.”

Skyler Siegal, Red River
Children’s Advocacy Center

Team

IMPACT,

“We’re not writers, we’re
fundraisers. The generative
text descriptiontool creates
eye-catching auctionitem
descriptions with just one
click of a button.”

John Brand IV,
Team IMPACT

onecause’



AMPLIFY REVENUE FROM
YOUR

AUCTION RO|
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ltem Procurement

* Mobile friendly procurement
tool for each volunteer

* Assignitems you want each one
to solicit

* Online Donation form for items
& pictures

— Search Items

Item Procurement

Newly Submitted

$520

2 Needs Requested

$2,500

Requested

B $475

Committed

B 52670

Awaiting Pick Up

#@ s890

In-Transit

= §1,250

Received

v $1,500

Declined

% $40

Share Donation Form

2 ltems >
3 ltems >
4 ltems >
5 Items >
6 Items >
7 Items >
8 Items >

2 ltems >

4+ Add Item

onecause’



ltem Procurement

Solicitor Details

FO R \/O L U N T E E RS Keep track of the solicitor for this item.

Betty Brown

* Trackthroughto when
they are received ® Clear Al Filters

[O) category
o

[ status

* Admin filters for finding
. . IC Missing Information
m|SS|ng data 5 [C] No Images (6)
[C] No Description (3)

[[] $0Value (1)

(7] No Donor (35)

onecause’




EEEEEEEEEEEEEEEEEE

ONLINE
CAMPAIGNS

onecause’



Overview: Online Campaigns

Yy N

Choose Donation Amount

Frequency”

- -

EMBEDDED & MOBILE
DONATION FORMS

ONLINE GIVING
SITES

iy

Outpatient Surgery
Center

PERSONAL
FUNDRAISING PAGES



Kick Otf Campaign at Your Event

e Reveal Your Online
Giving Site

* Encourage Personal
Fundraising

Introduce Campaign

- @ il

Outpatient Surgery Center

With your help, we will build a modern new Outpatient Surgery center to support more patients every day!

Become a Fundraiser

View Top Fundraisers
L]
$1,001,400 /$10,000,000

Dining Area Waiting Area General Building Support
$50,000 15,000 $10,000

rooms It takes a village to buid a hospitall Your donation will help us

advance our efforts. And wel reward you with a cust

and fresh heaithy

cafe th i s
food, famiies and staff willfeel pampered and nourished in our Donor wallfor your contribution to our general bui

Donate Donate Donate

onecause’



Personal Fundraising Pages

* Basic peer-to-peer
fundraising
%
* Setup is easy
(less than 60 seconds)

* You all have supporters
who would gladly raise
money on your behalf

onecause’



Accelerate your Campaign at an Event

* Pullexisting Fundraising Page
In to an event

Select Fundraising Page Select Fund *

Endowment Site A Endowment Fund v

* Leverage Thermometer slide Thank You Donors!

$250,000 Brian Bond

Sheila & Marc Davison

* Giving works using Funds Chuck Conrad

Bob & Susan Richards
$112,975 Dan Thurston & Jim

Ferren

Travis Swift
Ruth Morrow
Denny Werner

@ 0 o El v e

onecause’




Make Giving Easy

DIGITAL WALLET

Faster and easier to donate

Removes friction from mobile
experience

PAYMENT METHOD

G Pay

or select another payment method

Credit Card Electronic Check

onecauser



Make Giving Easy [ oot

Recurring Donation History

™M 120 Monthl N
D | G | TA I_ WA I_ I_ E T % flextdon:gngeb 26,2024 | VISA »+» 4021 LED @

Initiated on July 2022 from Virtual event A Night In...

Gifts
_ - —
2023 $1.440thisyear
2022 $720thisyear ~

e Revenue & retention
fEditRe:uninxDonilion

L G g
b | n F u n d ra I S I ng D a ges & Eve n ts Initiated on March 2022 from Virtual event Ambassador Fundraising

Gifts

2022 $83.20thisyear ~

* Treatthem well and you keep
them for life

onecause’



Steve Lausch
Yirector Produc M~ vl ot
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REFLECTING ON REVENUE

HOW MIGHT AMPLIFY MY EVENT REVENUE?

* Appeals/Fund-a-Needs
» Creative Donations (Community & Competitive)
« Silent & Live Auctions (ROI)

» Integrated Online Giving Campaigns

» Personal Fundraising Pages

onecause’



REFLECTING ON REVENUE

Q+A

onecause’



onecauser “This was one of the best webinars that I’'ve attended. |

love that it was super practical and not sales-pitchy!!”

[ ]
U p C O I I I I n g “I really enjoyed this format of the session! It gave me many

insights that are real and applicable to the session attendees.”

[ ]
We b I n a rs “This was seriously one of the best webinars that | have

attended. It was relevant, packed with greatinformation, lots of
Registration is Now Open! energy, and lots of great questions from the attendees.”

onecauser WEBINAR

onecause” | WEBINAR

Al in Fundraising .

ACCELERATE

Year-End Giving
[he Powen OAMFWM[@ Mitch Stein

[ Wednesday, July 10, 2024

ESSENTIAL STRATEGIES,TO Nathan Chappoll

MBA, MNA, CFRE

Boost Nonprofit Impact C ot Rl

Sesior Vicw Provdent, DonorSesrcs

-

[ Wednesday, June 26, 2024




Rais€

QWMVJ & Your Invitation

] -
h Wi s
__/Z Mii - | R

Al oy 0 iV dik
LR to Raise

1] Nashville, TN

Y ,\ : September9 & 10, 2024

‘ A | : Wwww.onecause.com/raise
- ' B e Use Code: WEBINAR24 for $200 OFF



Fundraising Software

| I l k to Raise and Reach More
6 -\ ) |
L
Night of Gr "“j‘““\“

onecause’

Recording and presentation slides will be emailed to
all webinar registrants.

hello@onecause.com | onecause.com
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