
Fueling the Flames of 
Your Special Event 
Fundraising
S C O TT JO NE S  – A UC TI O NE E R

PA M E L A O R R  – E XE C UTI VE  D I R E C TO R

K Y L E  C UR R Y  – W E A LTH S C R E E NE R



Scott Jones, CFRE, CAI, BAS

Special Event Consultant & Professional Auctioneer

Raising Paddles Fundraising Auctioneers

Welcome!

Over $30 Million Raised in 2022 in 67 Events!  
90 Events to Go…



Pamela Orr
Executive Director of Fellowship Housing Corporation

Schaumburg, IL

Welcome!



Kyle Curry
Senior Director of Nonprofit Sales

Chicago, IL

Welcome!



Agenda

Securing the 

Gift

Culture of 

Philanthropy

Cultivation Wealth 

Screening for 
Special Events

Stewardship Q & A



4 Keys to Securing Gifts

CULTURE OF PHILANTHROPY

DONOR/COMMUNITY CENTRIC 

MINDSET

CULTIVATION

STEWARDSHIP



Who Should 
Attend?

LINKAGE

ABILITY (CAPACITY)

INTEREST

CAPABILITY



D O N O R ’ S  N E E D S  O V E R  
O R G A N I Z A T I O N A L  N E E D S

Donor-Centric 
Fundraising



“Donors give through us, 
not to us!!”



Community-Centric 
Fundraising

Aspire to transform fundraising and 
philanthropy, so that they are co-
grounded in racial and economic justice.



Cultivation



Secure 50% of your fundraising goal BEFORE the event starts

W H Y ?

Avoid the crickets, build momentum

H O W ?

• Turn a no into a yes!

• Leverage Matching Gifts-Individuals, Grants, Corporate

• Involve your board

Pre-Committed Giving



The “Right” 

Model for 

Fundraising!

Fundraising 
Goals Secured 
by Seat Value!



Determine Seat 
Value

T R Y  I T  O U T !



BOARD=_____

BOARD PEERS=____

MAJOR 
DONORS=

___

GA=
___

The Gift 
Pyramid



The Gift Pyramid



The Gift Pyramid





Windfall Wealth Analytics Report



Windfall Wealth Analytics Report



Windfall Wealth Analytics Report



Windfall Wealth Analytics Report



MANAGE GIFT PROPERLY

DONOR RECOGNITION

IMPACT REPORTING

PROTECTION OF PRIVACY

STEWARDING THE GIFT



• Donor retention

• Sets a buy-up for next ask

• Donor-centric fundraising

• Culture of philanthropy

Why Do It?



Shower Donors 
w/ Joy

Phone Call w/n 
24 hrs

Call Donors 
Regularly

Thank You Letter 
in 48 hrs

Amount of Gift in 
Recognition Letter

Using “You” more 
than “I” or “We”

Personalized 
Letters over 
Templates

Letter Hand-
Signed? 

Include the 
Contact 

Information for a 
Key Staff Person? 

Did You Include a 
P.S.? 

If They Are New, 
Welcome Packet?

Best Practices



Now’s my time to 
hear from you!

Q U E S T I O N S ?





B

F O L L O W  U S  O N  S O C I A L

fb.com/onecause

@onecauseteam

@onecauseteam

#2022RAISE

linkedin.com/company/onecause


